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BtIG to Hire  
after Losing  
Distressed Salesmen

european Loans Beat U.S. as returns reach 4.71% 

By Lisa aBramowicz
BTIG LLC plans to hire as many as 10 

people for its high-yield unit by July after 
losing three distressed debt salesmen with-
in the past two months.

managing director Michael Cassidy left 
the boutique investment bank this month 
and Steven Bergman, also a managing di-
rector, departed in march, according to re-
cords maintained by the Financial industry 
regulatory authority. Robert Hannigan, a 
director in the distressed-debt sales group, 
was no longer registered with the firm as of 
april 6, the records show.

BTiG more than doubled its staff in the past 
two years and is adding people after com-
petitors including Chapdelaine & Co. and 
LaBranche & Co. closed credit-trading units. 
The broker-dealers were among 70 debt-

By Karen eeuwens and emre PeKer
european leveraged loans are outperforming u.s. bank debt this year as companies 

refinance borrowings at the fastest pace since 2007, boosting prices.
western european leveraged loans have returned 4.71 percent, compared with 3.12 

percent in the u.s., according to Credit Suisse Group AG indexes. The performance 
marks a turnaround from 2010, when bank debt in america outperformed.

a 41 percent drop in european leveraged buyouts since their 2007 peak is curbing 
the amount of new loans at the same time the region’s central bank raises interest rates 
for the first time in almost three years. Funds buying speculative-grade loans in europe, 
which mainly invest in bank debt issued to fund leveraged buyouts, received $14 billion in 
repayments in the first quarter, almost double the $7.7 billion private-equity firms raised 
for takeovers in the same period.

trading startups opened in 2009 to capitalize 
on banks pulling back after the worst financial 
crisis since the 1930s. as larger companies 
recovered market share, traders that joined 
smaller businesses have left for bigger banks.

“BTiG has been a net acquirer of high 
yield/distressed talent, an area that BTiG 
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CHange
S&P/LSTA Leveraged Loan 96.01 0.01
Finra Avg. Junk Yield 7.74 0.04
Markit CDX North American HY 104.78 0.00
Markit LCDX 100.49 0.23
Markit Itrax Europe 94.67 -2.21
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Loans sold $30.2 bn $175 bn
HY Bonds Issued $20.1 bn $112 bn
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Global M&A Deal Count 25,075 7,600
Global M&A Deal Volume $2.42trn $732 bln
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Valitas N/A $285 6YRS 
Asset Acceptance Capital Corp BB+ $250 6YRS 
IASIS Healthcare LLC Ba3 $1,235 5YRS 
Memora Inversiones N/A 260EUR 6YRS 
Ameritox LTD B2 $450 7YRS 
iPayment Inc. N/A $575 6YRS 
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tKR  Rat. Cpn pRiCe CHg Yield spRd
MFW Caa1/B- 9.50 100.50 2.00 9.22 710
OPCCN Ca/CCC 8.25 54.20 0.08 29.65 2849
ALLY B1/B 6.75 106.00 N.A. 4.91 375
SLMA Ba1/BBB- 6.25 105.38 -0.13 4.96 284
KSU B1/BB- 8.00 111.00 N.A. 5.05 389
AXCA Caa1/B 12.75 111.00 N.A. 6.58 446
GOK B3/B- 9.75 98.00 N.A. 10.42 926
S Ba3/BB- 8.75 109.50 -0.63 7.82 333
NMG Caa1/B- 9.00 104.88 N.A. 3.62 150
F Ba2/BB- 6.63 110.60 N.A. 4.66 187
TOY B3/CCC+ 7.38 100.38 N.A. 7.31 391
SGU B2/B- 8.88 104.25 N.A. 7.92 580
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Bloomberg Brief will not publish tomorrow due to good Friday. The next edition will be monday, April 25.

Q&A
Jeffrey Werbalowsky,  
co-CEO of Houlihan 
Lokey, spoke with 
Aleksandrs Rozens 
about the high yield 
market and how it is 
spurring dealmaking. pG.5
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Q: Vantage started in 2006 as an out-
growth of New Mountain’s private equity 
business that dates to 2000. Have there 
been any particular challenges of start-
ing a hedge fund out of a private equity-
type infrastructure?

A: We think our private equity roots are a big 
advantage. That said, in public equity you 
have daily mark-to-market. In private equity 
you have the liberty of taking a very long-
term view and not being worried about the 
next quarter. We do try to take a long-term 
view – not as long term as private equity – 
but we are also very mindful of what is going 
on in the near term. The important thing is 
marrying the understanding of what makes 
a good business, while also being aware of 
what’s going on in the market.

Q: How is that reflected in your invest-
ment style? Would it be fair to call it 
value-driven?

A: We’re definitely value investors but I 
would describe it more as value with a cata-
lyst. We take a long-term horizon with the 
stocks we look at, but we also want to know 
how we’re going to make money. In some 
cases, we have been able to work with 
management to drive shareholder value.

Q: Are there any particular sectors that 
you look at?

A: We will look at anything. We tend to 
gravitate more toward non-cyclical, defensive 
growth businesses. We spend a lot of time 
in healthcare, business services, telecom, 
media, technology. We do some work in 
less cyclical parts of energy as well, such 
as pipelines and MLPs, but not as much in 
commodity cyclicals.

Q: How long do you typically hold your 
investments?

A: We like to be concentrated in our best 

ideas and that usually ends up with the 
top 10 investments being 40 percent to 60 
percent of the portfolio. For names where 
we’ve decided to make a big commitment, 
we generally hold those for 18 months.

Q: How has that gone this year?

A: It’s been an interesting year, with the sell-
off over the summer, the European crisis and 
what’s going on in Washington. As we look 
forward, we have plenty of macro concerns 
and things we worry about, however we are 
seeing more opportunities from a bottoms-
up perspective. We’re finding more and more 
stocks that look cheap to us. So we get 
excited about that but we temper it with the 
concerns about the macro picture. 

Q: So would you subscribe to the argu-
ment that corporate balance sheets in 
the U.S. are in pretty good shape and 
that the market is just looking for the 
European thing to be over with to start a 
big rally?

A: Well I don’t know how easy it is for the 
European mess to just go away. I don’t 
know how quickly that can happen. But 
going back to the macro versus micro point 
earlier, from a bottoms-up point of view 
there’s definitely things that seem interest-
ing to us. We definitely look at things from a 
private equity mindset just given our back-

ground. There are lots of large corporates 
with plenty of debt capacity, lots of cash 
on the balance sheet, etc. We spend most 
of our time in the $1 billion to $10 billion 
market-cap range and we’ve been very suc-
cessful over the last couple of years to have 
numerous takeouts in our portfolio, both 
from large corporates and also from private 
equity buyers. We never buy something just 
for the M&A but we buy a lot of things that 
large strategics or private equity would like 
to own.

Q: Any particular industries?

A: We’ve become very interested in in-
surance, reinsurance and the insurance 
brokers. Valuations are assuming a contin-
ued soft market, continued weak economy, 
continued low ROEs. We think that’s been 
too heavily discounted. To be able to buy, on 
the carrier side especially, some pretty great 
businesses at substantial discounts to book 
value seems attractive to us.

Q: How active are you on the short side?

A: We like to find things where there’s going 
to be a fundamental change to the business 
model; either a new competitive threat or the 
industry structure is changing – something 
along those lines. We’ve found successful 
opportunities this year doing this, especially 
the consumer and technology space.

Daniel P. Riley, managing director at New 
Mountain Capital LLC and co-chief investment 
officer of its long/short equity hedge fund New 
Mountain Vantage, spoke to Bloomberg’s Na-
thaniel Baker about his fund’s investment style. 

SPOTLIGHT
New Mountain’s Riley on Adopting the Private Equity Approach to Long/Short Investing

Age: 33

Hometown: San Diego 

Lives: Upper West Side, New York

College/University/Grad School(s): Princeton University (2000) 

Professional Background: Credit Suisse First Boston (2000-2002), New 

Mountain Capital.

Family: Wife Sophia, daughter Caroline (18 months), son Jack (2 weeks).

Hobbies: Chasing daughter around the playground.

Mentor: Dad

Jets or Giants: San Diego Chargers

Favorite NYC Restaurant: Used to be Lupa...
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